FOR IMMEDIATE RELEASE
THE IM GROUP GAINS 29 NEW CLIENTS IN THE PAST YEAR

FAIRFIELD, Conn., April 21, 2011 — The IM Group signed 29 new clients in the past year and received
expanded assignments from six existing clients during that time period. These new clients and expanded
assignments are for a total of 172 locations in 36 states. The IM Group’s multiple-year responsibilities
include obtaining financial benefits and incentives from federal, state, county and local governments.
These benefits enable clients to increase their ROI by lowering costs associated with (a) training, (b)
adding new jobs, (c) retaining existing jobs (d) investing in capital improvements and () creating energy
savings.

The IM Group’s 29 new clients are: Armstrong World Industries, Catalent Pharma Solutions, CertainTeed
Siding Products Group, Cox Industries, DeVry Inc., EFCO Corporation, GLI Pool Products, Helix Poly
Co., Hertz Corporation, JetBlue Airways Corporation, Katcon Global, L. B. Foster, Loyola University
Medical Center, Lti Flexible Products, Medeco Security Locks, Medtronic Inc., Mettler-Toledo Inc.,
Milbank Manufacturing, Novartis Health Division, Pella Corporation, The Golub Corporation dba Price
Chopper, Simmons Mattress Company, Spirit Airlines Inc., Steris Corporation, Total Merchant Services,
TransFirst, Universal American, VT Industries and WHX Corporation.

Additional assignments from existing clients in the form of expanded responsibilities or new locations
include: Carlisle Companies, CertainTeed Roofing Division, NetShape Technologies, Owens-Corning,
Pinnacle Food Group and Sealy Corporation.

“Even with or, perhaps to some extent, because of the economic slowdown, the IM Group continues its
strong growth,” said Marty Abbott, Chairman and President of the firm. He went on, “Cost savings
efforts are ever more important to our clients. Our performance for our clients continues to be our main
selling point and has been exceptionally strong. For clients whose initial assignments were completed
during the past four years, we achieved 30% more benefits than we originally forecasted. Meeting and
exceeding expectations is very important to our dual strategies of client retention and continued strong
growth of new clients.”

The IM Group (www.the-imgroup.com) is a professional services firm assisting clients in
obtaining financial benefits and incentives from federal, state, county and local governments.
The opportunity for these benefits comes about in respect of client activities in training, new jobs
through growth and through consolidation, retained jobs and investments. The IM Group works
in states representing 91% of Gross Domestic Product and is incorporated as InterMedium
Group, Inc. of Fairfield, CT. The IM Group’s clients represent a broad array of industries and
sectors such as: Aerospace, Consumer Products; Construction Materials; Energy, Industrial
Manufacturing, Insurance, Medical Devices, Professional Services and Transportation.
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